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We look forward to hosting the 2022 Oklahoma FFA Sales Contest! This document contains an 

overview of three competitions that will be held and the product of interest. 
 
The contest operates as follows. 

• First you will take a written examination. The questions will be obtained from the 
previous questions used in National FFA competitions, available here 
https://ffa.app.box.com/s/a5dkpp2007k9rpaolzhv5xg6o852d04i/folder/50518217987. 
There will only be multiple choice questions. 

• The product being hypothetically sold this year is one of seven cover crop mixes. 
• Then you will participate in a team sales contest. This involves the team first spending 

twenty minutes in a room with the product documentation (which teams will already 
have, and are included in this document) and a narrative describing four hypothetical 
customers (provided only the day of the contest). During this time teams will identify a 
strategy for how they will interact with the consumers. This strategy involves a method for 
conversing with the customer to identify which of the four hypothetical customers they 
are and how to convey their recommendation for which of the seven cover crop 
products are most appropriate for them. The team will then present this strategy to two 
judges. Some things to consider are …  

o The judges are not a customer. Think of the judges as the leader of the company’s 
sales team, and you are describing to the judges (your boss) how you will interact 
with the customers. This includes … 

o How to establish a good relationship with the customer (rapport and common 
interests). 

o What type of questions to ask in order to determine what the customer needs 
(i.e., which of the four customer profiles they are) and which type of cover crop 
cocktail will work best 

o The type of objections the customer may have and how it can be overcome. 
o Again,  you will not be pretending like you are making a sales call, your team will 

be describing your sales techniques for when you do make a sales call. 
o See the score card for more information about how scores are calculated. 

• After the team contest each team member competes in an individual sales contest. Here 
you will enter a room with a hypothetical customer. In this instance you do want to treat 
this as an actual sales call. Your job is to implement your strategy for developing a 
rapport with the customer, determine which of the four hypothetical customers they are, 
and make your cover crop product recommendation. See the score card for more 
information about how scores are calculated. 
 

 
  



Product Description 
 
About cover crops 
Cover crops are planted by landowners for the purpose of “covering” the ground as opposed to 
providing a crop that will be harvested. When a field is not being used for production purposes it is 
a good ideal to have certain plants growing in the field. Beneficial cover crops keep out weeds, 
helping the farmer for when the land will once again be used to produce a harvestable crop. They 
also return nutrients to the soil, prevent soil erosion, and benefit wildlife, especially pollinators. 

You are a salesperson who works for the King’s AgriSeeds company in Pennsylvania. This 
company and region was chosen because their website (https://kingsagriseeds.com/) has excellent 
information on cover crop seed mixtures.  

When a farmer plants a cover crop they usually plant more than one type of plant. This is 
because different plants have different beneficial properties, and planting multiple types of seeds 
helps ensure that, regardless of the weather, at least one plant will thrive. Typically, this mixture of 
different types of plants is referred to as a “cocktail”.  
 
The Product 
The product of interest this year is cover crop mixes sold by King’s AgriSeeds. Though this is a 
Pennsylvania seed company we are using their products because they have excellent online 
documentation.  

• Their main website is https://kingsagriseeds.com/ 
• We will assume all your customers are located in Pennsylvania. 
• For information on why and how cover crops are used, see this handbook: 

https://kingsagriseeds.com/wp-
content/uploads/2013/07/ManagingCoverCropsProfitably_0812.pdf 

• This contest will concern only the seven cover crop mixes detailed below. 
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